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itzMasters Blitz Register Form at

2 weeks before Blitz day)
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least 30 days before the Blitz date

Partner receives materials
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BlitzMasters emails pre-Blitz materials

to Xerox Partner
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Partner reps prepare for Blitz
(2 weeks before Blitz Day)

Partner sales leadership discusses pre-Blitz work with
participating sales reps immediately upon receipt

BEiTZN asters

...are you ready for the magic?

=
O
=
3
©
=
&
o
3
=
=

BlitzMasters process
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"Ducks-in-a-row” call with
partner sales leadership
(1-2 weeks prior to Blitz Day)




